
 

 

If you have any questions on this or any other investment, liquidity or cash 
management topic don’t hesitate to call us at the number to the right. If you don’t 
wish to receive future newsletters or there are others in your Mutual whom you 
would like us to include on our distribution, drop us an e-mail @ 
info@legacywealthmgt.net. 

 

4 Mutual’s Benefit 
 

 

WHY WOULDN’T YOUR BROKER RECOMMEND ETF’S? 
Exchange Traded Funds (ETFs) are a 

type of investment involving a collection 

of securities, often tracking an underlying 

index or industry sector. ETFs are similar 

to mutual funds in many ways but differ 

in several important ways: 

• Provide greater transparency with 

daily reporting vs quarterly with 

mutual funds 

• Fees as low as .07% in EFTs vs up to 

1.5% or more for mutual funds  

• Require Department of Insurance 

(DOI) Approval.  A relatively simple 

process which many brokers don’t 

understand 

• They are valued throughout the 

day (intraday pricing) instead of 

just at market close like mutual 

funds 

ETFs provide the same benefits to your 

portfolio as mutual funds with 

significantly lower costs (up to 1.43%) 

which could translate into higher 

potential returns for your Mutual’s 

portfolio.  

So why wouldn’t your broker 

recommend ETFs? Could it be that 

much of the extra 1.5% expense load on 

your mutual funds is payable to the 

broker/salesman as a commission each 

year? 
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Exchange Traded Fund 
(ETF) 
A type of investment involving 
a collection of securities, often 
tracking an underlying index. 
Provide diversification similar 
to mutual funds but with 
significantly lower costs/fees. 

Registered Investment 
Advisor (RIA): 

A person or firm who advises 
on investments & manages 
portfolios. RIAs have a 
fiduciary duty to their clients, 
which means they have a 
fundamental obligation to 
provide investment advice that 
always acts in their clients' 
best interests. 

  

https://www.investopedia.com/terms/m/marketindex.asp
https://www.investopedia.com/terms/m/marketindex.asp
https://www.investopedia.com/terms/i/investment-advice.asp


 

 

Securities offered through Registered 
Representatives of Cambridge Investment 
Research, Inc., A Broker/Dealer, Member 
FINRA/SIPC.  Advisory Services through 

Cambridge Investment Research Advisors, Inc., a 
Registered Investment Advisor.  Legacy Wealth 

Management & Cambridge are not affiliated. 

 

5 REASONS TO OUTSOURCE PORTFOLIO MANAGEMENT 
Give your members the gift of Professional Investment Portfolio Management.  

When we present new ideas to help MO 

Mutuals we sometimes hear the comment 

“that’s not the way we’ve always done it.” I 

sometimes have a similar, visceral response 

to the idea of change as well, but I’ve found 

that to keep my business competitive in 

today’s fast-paced economy I need to 

challenge myself every week to revisit an 

old assumption or consider a new idea. I 

find that by periodically revisiting old 

assumption and considering new ideas that 

I improve both my results and those of my 

clients. 

Why consider outsourcing your portfolio 

management? Here are five compelling 

reasons to help you convince even the most 

change-phobic person in your Mutual to 

consider modernizing your investment 

portfolio management with the help of a 

professional 

1. Expertise: Unless your full-time job has 

provided you with significant experience 

successfully monitoring and analyzing 

investments, economic conditions and 

monetary policy, it’s unlikely that you’ll 

achieve the same results as a Professional 

Portfolio Manager. 

2. Resources: Unless you have access to 

directly purchase approved institutional 

investment products avoiding broker 

commissions, brokerage owned/marked up 

products and brokerage ‘generated’ 

products it’s unlikely that you’ll achieve the 

same results as a Professional Portfolio 

Manager 

3. Time: Unless you have closed every 

claim, underwritten every policy, 

ordered and processed every inspection, 

reviewed cybersecurity, human 

resources and underwriting procedures, 

finished quarterly and annual reports, 

and have manually calculated your 

allowable investment limits on both 

individual and class basis then you 

probably aren’t spending as much time 

on your Mutual’s portfolio as a 

Professional Portfolio Manager would.  

If not, are you meeting your fiduciary 

requirements? 

4. Cost: Time after time we find that 

Mutuals who self-manage their 

investment portfolios and use 

commissioned salespeople overpay for 

products and lose significant returns due 

to the high costs associated with retail 

pricing.  

5. Easy: You hire professionals to make 

it easier for your Mutual to comply with 

tax laws, adjust complex claims, and to 

represent your company in legal 

proceeding.  Why wouldn’t you hire a 

fiduciary professional to help manage 

cash flow and grow your company’s 

most important financial asset, your 

policyholder surplus?  

 

Call us at 816-454-0447 to help you 

improve your portfolio management and 

financial performance. 

 

 

 

So many fail because 
they don’t get 

started…they don’t 
overcome inertia.  They 

don’t begin”   
Ben Stein 


